Curriculum Vitae – David Sentance

A SME Entrepreneur and turnaround specialist; with international experience in the distribution & manufacturing sectors.

Contact Details:

Telephone:
+44 7764 632753 


Email:

sentance@me.com
Personnel Statement:
I am very much a entrepreneurial commercial manager with a proven track record within competitive constantly evolving national and international markets with strong all-round leadership & general management attributes. 

I see my primary areas of skill being:

1. Turning around SME’s specialising in distribution and manufacturing.

2. Establishing, expanding and managing sales & sourcing networks within the UK, EMEA, North American and Asian markets.
3. Overseeing the establishment, consolidation and expansion of UK operations for overseas companies.
Work History:

March 2014 to date


Miles Tyler Wilson Ltd



Interim Manger
I have set up my own company in order to act as an Interim Manager.

June 2007 – to date


Ultrafabrics Europe Ltd



General Manager

I reported directly to the New York based board of Directors with full P&L responsibility. I was responsible for establishing the company, locating, equipping and setting up the operation etc. Subsequently I oversaw the day to day administration of the business. 
April 2001 – June 2007

Axis4u


 – 



Interim Manger
As an interim manager I ran projects devising and implementing sales strategies for companies looking to establish or turnaround their UK\European Sales networks. Amongst my clients were: Ultrafabrics LLC (USA), Deltracon NV (Belgium), ITM International NV (Belgium) , JB Martin sa de CV, (Mexico), Novtatex srl (Italy), Emmercia srl (Italy), and Goeters NV (Belgium).

September 2004 – June 2007

Ultrafabrics LLC
 – 



Interim Manger
Initially as a Sales Agent and then as an Interim; I was responsible for: introducing Ultrafabrics into Europe to a diverse range of markets including: automotive, architects & designers, Dental, Marine, Corporate, Education etc.
The venture was highly successful although the lack of a European based warehouse offering an ex stock service became a stumbling block to realistic sales growth. I therefore advised the “Management Team” in New York that the only way this would succeed is if they were to open an operation in Europe. 
They subsequently asked me to set up and manage this operation on their behalf.
August 2001 – January 2009

Deltracon NV





Interim Manager
As an Interim I refocused this Belgian manufactures direction in the UK and set up business with major accounts such as: Romo Fabrics, Designers Guild, G P & J Baker, Osborne & Little etc. Prior to this Deltracon targeted small retailers on a 1-2-1 basis a successful but very limited strategy. Something I completely changed which directly  led to a significant expansion in the companies manufacturing unit when most European textile companies were closing down or going off shore.
April 2001 – July 2001


ITM International NV



Interim Manager
I was approached by the CEO of ITM, a Belgian weaver, Dirk Malfait, and asked to set up a sales network for ITM in the Middle East. The initial emphasis was in Saudi Arabia, UAE and Lebanon.

March 1998 – April 2001

Gradus Ltd




General Manager

I was approached by the CEO of Headlam PLC, Ian Kirkham, and asked to start up “Sinclaire II” within the Gradus Group of companies. I subsequently headed up and managed the set up and establishment of this company.

September 1989 – November 1997
Armitage Sinclaire Ltd


Managing Director

Originally this was part of the Armitage & Rhodes PLC which was slowly but surely failing. I was tasked with running a wholesale operation supplying the contract furniture market principally through specification by architects & designers into the “leisure market”. 
I oversaw the rescue and turnaround of the company which led to it buying its own premises and becoming an independent company outside of the failing PLC. The team I developed then helped established the company as one of the leading suppliers to the UK, European and Middle Eastern Contract Furniture markets. This directly led to the opening of showrooms in both Dubai and Singapore.
Prime Achievements:

I list my three key achievements as:
1. Setting up and creating Ultrafabrics Europe Ltd.
On the face of it I had done this twice before but this was with a new product which was not a textile and not leather so there were significant new challenges which were not helped by the 2007/8 financial crash and the relatively high price point of this “luxury end” product.
2. Turning round and rescuing Armitage Sinclaire

I built and led a successful sales\wholesale team whilst the parent PLC, an old Yorkshire owned Textile conglomerate was disintegrating. In hindsight it is bewildering how we achieved this but much of it was down to my undying fortitude and faith in my team and the Brand.
3. Developing significant relationships for Ultrafabrics Europe with major companies such as:

	a) MAN AG – Bus Division

b) Evo-Bus – Mercedes Bus Division

c) Princess Yachts

d) Planmecca Dental

e) Jaguar \ Land Rover
	f) Sirona Dental 

g) Beneteau 

h) Accor

i) Hilton

j) Marriott
	k) Senator
l) Steelcase

m) Vitra

n) Ford Europe
o) Hymer AG


David Sentance
e: sentance@me.com
t: +44 7764 632753


